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OMING AN SMG DISTRIBUTOR?

The March 10th 2 12th, Toronto SMG Distributor Training and
Certification is fast approaching.

If you are seeking to expand your consulting business, coaching, training or recruiting services, the SMG Distribu-
tor program will add depth to your work, create additional revenue opportunities and transform the way your clients
relate to you.

The Program:

Each year Self Management Group accepts a limited number of applications for this program.

Certifications are held in Toronto, Canada, 4 times a year. Those with a demonstrated

business acumen, solid references and a history of success selling consulting, recruiting, training or coaching
services are preferred.

By becoming an SMG distributor you will:

v Create passive income opportunities for your business

v Sell additional services to clients you have already served

v Increase the value of your services so that clients invest more with you

v Make more strategic recommendations to your clients based on science and research

v Leverage highly personalized psychometric reports in your coaching and consulting plans
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You will also learn:

How to integrate SMG psychometric assessments into your business practices
How to increase the validity and depth of your services
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v How to succinctly express the value of your new profiling services to anyone you meet

EDISTRIBUTOR TRAINING PROGRAM (NEXT PROGRAM MARCH 10 ™ #2™)

SMG Distributor Training & Certification consists of three full days
of adult based, interactive learning, skill building, powerful classroom
lectures, role-plays, and group discussions.

As part of the process, every attendee will also create and present a
sales presentation outlining how they will present their new
psychometric profiling capabilities to a potential client. Participants will
get feedback from the program instructors and other participants and
will be given an opportunity to refine their presentation and put
learnings into practice.

Professionally Instructed:

The program is instructed by several senior SMG professionals including: 60V SKUHFWRU RI
Professional Services, President of Quality Profiles International and , SMG Marketing Director &
Business Development Advisor. ( Chairman and , Managing Partner may also attend

depending on availability)

Your tuition investment includes a power point version of the training program, the book, and
10 complimentary assessments that you can re-sell (recommended retail is ($85-$175/each). Your logo and company
description featured on our . A complimentary assessment that will focus on your strengths

and include recommendations on how to replicate those strengths in your consulting business. Exclusive invitations to
distributor events and seminars. Registration is limited to 15 consulting professionals with a minimum of 4 years consulting
experience.

Return on investment: No other profile or assessment training comes with as much support and inventory designed to
produce such powerful business results. If you are ready to grow and you commit to using advanced statistical methods and
principles of psychology in your business, you can expect to achieve entirely new levels of success as a result of this training.

Tuition:
$2500 per person, or register 2 or more people for $1750 per person

LICATION PROCESS: THIS PROGRAM WILL FILL QUICKLY

1. Each applicant must complete a web based business plan/survey that will demonstrate how you intend to use SMG profiles in your busi-
ness. The survey includes a description of your intended market audience, your marketing strategy and a description of your ideal client
relationship so that your distributor support team here at SMG headquarters can get a better understanding of how to support you.

2. Each applicant will be asked to read and sign a distributor agreement outlining the expectations and obligations of each party.

3. Complete a assessment and read prior to attending the training.

4. Call 416-746-0444, Ex 248 today and ask for Jason to register and receive you Distributor Pre -Program Kit or e -mail
This program is filling fast so you will need to register ASAP to avoid disappointment.

anagement Group is a world leader in helping organizations develop self-managed, high performance cultures. For over 25
s our clients have been partnering with us to attract, screen, select and develop self-managing sales and service people, manag-
ers and leaders. To learn more about Self Management Group services visit our web site at or call
416-746-0444 to schedule a complimentary consultation.
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